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Tooele Army Depot
The depot is located approximately 32 miles, 45 minutes

Tooele Army Depot (TEAD) is a leading U.S. Army travel time, from Salt Lake City, Utah. Take Interstate 80

installation with proven expertise in engineering, West to Utah Highway 36 (UT36). Take UT36 passing
maintenance and logistics. Through our quality- through Tooele, UT for another 2 miles.

driven services, we offer a significant value to our
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technology and capabilities that reduce the need .
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for extensive support and infrastructure. Representatives:
We value strategic partnerships with industry David Ayala
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Our team of experts are ready to help guide you

through the partnering process and develop a Gary Holewinski
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rogram encouraging mutual success. ’ o .
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We stand ready to support your needs and look
forward to working with you in the future.

Visit our Web site at www.tooele.army.us.mil
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ALWAYS AT THE READY

Partnering with
Tooele Army Depot



ALWAYS AT THE READY )

Tooele Army Depot’s mission is one of readiness.

»3» What is a Public Private
Partnership? There are a number of ways to
enter into a Public-Private Partnership (P3) with

Tooele Army Depot. Ranging in various forms of

teaming agreements, work share agreements
or leasing facilities or equipment, these
agreements match capabilities between groups

to accomplish organizational objectives.

Types of P3 at TEAD
* Direct Sales
¢ Facility Use Agreements
* Work Share Agreements

 Subcontracting

To start a partnership, each organization will begin
by exploring opportunities and establishing that an
agreement to partner that is best for both parties.
Each organization will then jointly develop a P3
strategy for a long-term relationship. This process
allows for the creation of a team culture while
reducing risk and ensuring constant communication
between both parties.

Our Direct Sales opportunity provides industry
partners the ability to limit partnerships to the
agreement. This limits the risk of organizations,
allowing them to still bid on other quotes with other

organizations. In this agreement, no funds are shared

between partners, but only position the team for
future opportunities.

What Statutory and Regulatory Provisions are used?

10 USC 2208H: The Secretary of Defense has prescribed
regulations governing the operation of activities and use of
inventories that authorizes supplies to be sold to, services
to be rendered or work to be performed for persons outside
the DoD. For working capital fund facilities (including TEAD),
services available in financed inventories may be sold to
contractors for use in performing contracts with the DoD
provided that the organization is reimbursed for supplies
sold, services rendered or for work performed by charges to
applicable appropriations or payments received in cash.

10 USC 2539b: This allows DoD laboratories or test
facilities to sell, rent, lend or give samples, drawings or
manufacturing or other information (subject to rights of

third persons); sell, rent, or lend government equipment or
material for use on independent research and development
projects; or make available services for testing to any Unites
States person.

10 USC 4543: This authority is established for U.S.
Army working capital fund facilities who may sell articles to
perform services outside of DoD under specific conditions.
Authority allows for development of new products, used for
incorporation of items to be sold to or used by U.S.-based

organizations, incorporation of items to be sold to or
used in contact for purposes of soliciting contracts
with a friendly foreign government, and lastly for
commercial products.

10 USC 4544: Pertaining to U.S. Army industrial
facilities: cooperative activities with non-Army entities.
A working capital funded industrial facility may enter
into contract or other cooperative arrangement with a
non-Army entity to carry out with the non-Army entity a
military or commercial project.

22 USC 2770: Allow for the manufacture, sale, or
defense for incorporation into end items to be sold on
a direct commercial basis to friendly foreign nations.
In case of some ammunition parts, restrictions are

in place that restricts delivery directly to the friendly

foreign country or international organization.




